August 8, 2006

John Kames | -
Customer Relationship Manager | =
VertMarkets, Inc., IT Group
5340 Fryling Road

Erie, Pa 16510 1

Dear John,

As a mature organization with several soiutions, for RFID, AIDC, and SAP, we are very pleased
with the program you heiped us devehp to promote our white papers and solutions for cur
target verticals, ]

Qur “Storefront” and dowriloeds of materials from the RFID Soiutions Online site has alrsady
shown success as we currently have added several qualified leads into our sales cy<ls and are
working many others that are new to our pipeline. Additicnally, we have improved our brand
awareness as evidenced by many prospects who immadiately know who we are and the press
we receive as a result of our pamupaﬂcn with RFID Solutions Online.

The pro-active appmach that you and VertMarkets utilize to promote Acsis show; us that they
are working hard to help us achieve results. Additiorally, we appreciate the regular updates
from you to keep us up-to-date on| tht‘: current pregram, as well as the addmonaf opportunities

available to us tc improve our canma ign and opportunities o push our message into our target
markets, | .

Sincefely,
A2

; £
Russell Patrowicz !
Vice President, Business Development
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